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1. 1995 - the first IXP in Poland/Warsaw (GIX) - 
NASK & GTS
2. 2000 - the second IXP in Poland/Warsaw (WIX) 
- ASTER
3. 2006 - the third IXP in Poland (PLIX)
4. In the meantime - small exchanges came up 
(LIX - Łódź, GIX - Gdańsk, KIX - Cracow, WRIX - 
Wrocław)
5. During last 3 years there are more and more 
IXPs in Poland: AC-X, KIX (KIKE), TPIX

Some history:
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PLNOG3 wrzesień 2009   -  70Gbit/s
PLNOG4 marzec 2010     -   82Gbit/s
PLNOG5 wrzesień 2010   - 100Gbit/s
PLNOG6 marzec 2011     - 120Gbit/s
PLNOG7 wrzesień 2011   - 150Gbit/s
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1. We are neutral & professional IXP.
2. We use only one vendor of switches.
3. We help our members to create correct 
configuration for PLIX Public VLAN.
4. We assume route-servers are one of the main 
services our members wish to get.
5. We monitor as much as we can.
6. We provide more services than just a 
possibility to peer with everyone.
7. We run 24/7 NOC working on-shifts 365 days 
a year.
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PLIX in a pill
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PLIX in a pill
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PLIX in a pill

IPv4 prefixes on Public VLAN          >15.000
IPv6 prefixes on Public VLAN               >260

DOMESTIC TRAFFIC!!!
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Reseller programme

PLIX just started with first partners, 
we will get few more till end of 2011
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Other IXPs
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Survey

AMS-IX:

38 direct member connections via partners
50 virtual connections via 12 partner ports
21 partners
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Survey

DE-CIX will start Reseller Program in Q4 2011.

30 to 40 new customers until end of 2012 is expected.
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Survey

LINX:

Reseller programme starts in Q4
40 direct 10GE member connections via partners
40 direct 1GE member connections via partners 
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Expectations on reseller programmes

DE-CIX:  small prospects (100-200Mbps)
AMS-IX:  small and mid-size far away prospects (100Mbps 
up to 5Gbps)
LINX: small and mid-size prospects
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Expectations on reseller programmes

3 out of 10 networks will become standard 
members in 12 months
6 out of 10 networks will become standard 
members in 24 months
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Number of partners

AMS-IX: 21 partners
DE-CIX: 10-20 partners expected at the end of 2011
LINX: more than 10 at the end of 2011
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Resellers programme - is it worth?

Market knowledge
In most cases resellers know 
local market much better than 
IXP sales forces - they can find 
and attract new members 
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Resellers programme - is it worth?

Speed
Resellers are 
often faster than 
IXP (selling, 
connecting)...

ok... 
sometimes ;-)
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Resellers programme - is it worth?

Organisation
Small players are often 
not familiar with 
procedures in IXP, 
they don’t know what 
to do, how to 
configure equipment - 
resellers know it 
much better
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Resellers programme - is it worth?

Language barrier
Small companies buy 
upstream from 
national telcos - they 
do not need to speak 
in foreign language (ie. 
call to Amsterdam or 
London and speak to 
NOC engineers)

piątek, 30 września 2011



Resellers programme - is it worth?

Help in day-to-day 
operations
Resellers work on daily basis 
with this companies, in most 
cases they are their first line 
of support.
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Resellers programme - is it worth?

Resellers are not taking over IXP customers

Main goal of resellers is to make money on statistic effect 
- many members oversubscribed on one port

There is also market around connection to IXP 
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Resellers programme - is it worth?

Partners are connecting small parties and acts as a 
“kindergarten” - IXPs don’t have staff and time to teach 
companies how to grow :)
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Conclusion

Reseller programmes are 
good for all parties 

it’s a win-win game
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The last but not 
least...

remember to 
come to our stand 
and grab one PLIX 
t-shirt :)

piątek, 30 września 2011



Thank you :)

If you are interested in becoming a partner
of PLIX or any listed IXP please contact us

e-mail: sales@plix.pl
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